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Abstract

I introduce and study dynamic persuasion mechanisms. A princi-
pal privately observes the evolution of a stochastic process and sends
messages over time to an agent. The agent takes actions in each pe-
riod based on her beliefs about the state of the process and the prin-
cipal wishes to influence the agent’s action. I characterize the opti-
mal persuasion mechanism and apply it to some examples. Keywords:
beeps, obfuscation principle .
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